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The Buyer Representation &
Broker Compensation 

Agreement  (BRBC)
Presenting and Overcoming Objections

Professor Edwin Estes, J.D.
Mt. San Antonio College

Introduction to the BRBC

 Two Options:
 Exclusive Representation

 Non-Exclusive Representation

 The exclusive representation option is, conceptually, 
like an Exclusive Right to Sell Listing with a Buyer

 Invitation to Role Play…you get to be the Buyer!

 Introduction Script: Presenting the Agreement to the 
Buyer

Agency Disclosure (AD)

1

2

3



1/8/2023

2

Possible Representation 
Buyer/Seller (PRBS)

BRBC – Page 1

Page 1, Paragraphs 1.-2.
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Page 1, Paragraph 3.

Page 1, Paragraph 4.A.

Page 1, Paragraph 4.B.
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Page 1, Paragraph 4.C.

Page 1, Paragraph 4.D.

Page 1, Paragraph 4.E.
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BRBC - Page 2

Page 2, Paragraph 4.F.-I.

Page 2., Paragraph 5.
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Page 2., Paragraph 6.

Page 2., Paragraph 7.

Page 2., Paragraphs 8.-9.A.
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BRBC - Page 3

Page 3, Paragraph 9.B.-C. 

Page 3., Paragraphs 10.-11.
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Page 3., Paragraph 12.

Buyer Transactional Advisory (BTA)

Anticipated Broker Compensation (ABCD)
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Notice of Broker Involved Properties (NBIP)

Take Away Points
 If the buyer is reluctant to signing, make the agreement for 

one day then register all properties under the safety clause.

 In most cases, the seller will be paying the commission, so 
the buyer never has to worry about paying commission.

 The only way a buyer will ever risk paying a commission is if 
they want to buy a property they would not have seen unless 
they sign a BRBC.

 The BRBC allows agents to show all properties (listed, not 
listed, etc.) to buyers, thus providing greater service to 
buyers.

 The BRBC protects your commission!

Questions & Answers

Professor Edwin Estes, J.D.

909-274-6428

eestes@mtsac.edu

The information contained in this presentation is for educational 
purposes only and should not be considered legal or tax advice.    

For legal or tax advice, consult an appropriate professional.   Real 
estate licensees should never convey information presented herein 

to others as that may constitute the unlicensed practice of law.
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